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With 3 years' hands on industry
experience, Becky is responsible
for the Sourcing, Transportation
& Procurement specialism within
the Supply Chain and
Manufacturing team at Gillespie
Manners.
Becky has delivered over 25 roles,
with a range of mid to senior and
C-level Executive Searches across
the UK, US, EMEA and APAC.

RETAINED SEARCH | N
AMERICA

The client: A UK headquartered digitalfirst freight forwarder and logistics
provider.

The client: A leading supply chain and
logistics software house, headquartered
in Canada with a global presence.

The challenge: The client first engaged
with us as a series A business with 100
employees in the UK, requiring 2 senior
sales individuals with proven success in
supply chain SaaS sales.

The challenge: The client required a first
sales hire on the west coast for their
Routing Mobile & Telematics team. The
role was niche and required a cultural-fit
focus to support with business growth.

The solution: Becky's successful
placement of the two roles led to an
additional search project in the UK for a
further 4 roles. The client is now 300
heads-strong and has raised series B
funding to progress with a global
expansion strategy.

The solution: Becky and her team
sourced a high quality list of pre-qualified
candidates and successfully placed the
role. This lead to a further search project
for a Sales Director role in Texas.

UNITING TALENT AND INDUSTRY
Gillespie Manners search and selection
drives businesses forward by carefully
selecting the right talent for the right
roles. We conduct retained Executive
Search, Extended Multiple Hire Search
Programmes and Market Incubation
Consulting in the UK, North & South
America, EMEA and APAC.

RETAINED SEARCH | EMEA
The client: A leading Design-to-Source Intelligence platform provider, serving the
global electronics value chain, headquartered in the US.

rebecca.ellis@gillespiemanners.com
+44 (0) 1442 861 025
www.linkedin.com/in/becky-ellis23

www.gillespiemanners.com

The challenge: As part of their EMEA expansion strategy, the client required a first-onthe-ground Sales Director for Germany. The region being brand-new to the client, it
was essential that the successful candidate not only held in-sector experience but
would be comfortable as a 'lone wolf' and building out a team.
The solution: Drawing upon Gillespie Manners expansive EMEA network, Becky was
able to successfully lead the research and placement of the role. Gillespie Manners
also supported with recommendations for a third party umbrella company, as the
client did not hold an entity in Germany.
Scan to contact Becky

LESLEY SIMMONDS - VP GLOBAL BUSINESS DEVELOPMENT & ALLIANCES AT GREYORANGE
"Becky is one of the most talented recruiting professionals I’ve had the pleasure of working with. She’s incredibly responsive, a strategic thinker,
and always delivers top caliber candidates. She’s a thoughtful listener and constantly feeds off interview analysis to refine the optimal candidate
profile and fit. She handles the toughest situations with ease and grace. Most importantly, she is a natural closer through every step of the hiring
process to ensure there’s no surprises, or disappointment when offers are extended. She’s a true gem!"

